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Nebraska’s Only Level II Trauma Center 
West of Kearney

• Air Link air ambulance service
• 24-hour medical and surgical services
• Two on-site neurosurgeons
• Specialized trauma surgeons
• Advanced imaging services including 

CT and MRI scanners

• 20-bed ICU prepared to handle the criti-
cally ill or injured

• On-site blood bank
• On-site laboratory
• 16-bed Acute Rehabilitation Unit with 

full on-site rehabilitation services

4021 Avenue B  l  Scottsbluff, Nebraska
RWHS.org  l  308.635.3711
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Property-casualty insurance products offered through Mountain West Farm Bureau Mutual Insurance Company | Laramie, Wyoming. 
Life insurance and annuity products offered through Farm Bureau Life Insurance Company | West Des Moines, Iowa

Protect yourself today, 
for what may happen 

tomorrow.

Joshua Tangeman, Agent

Pine Bluffs: (307) 245-3236
Cheyenne: (307) 632-1194

206 Main Street
Pine Bluffs, WY 82082

Your Premier Provider for 

BEEF FEEDS
Frenchman Valley’s Minerals are 

Formulated to Meet the 
Nutritional Needs for Your Cattle

Minerals   •   Creep Feed  •  Medicated Feeds
Pasture & Feedlot Supplements

Mike Isley, Livestock Consultant - (308) 235-5017

Kimball Office - (308) 235-4656 or 866-866-2218

CVF Frenchman Valley Coop
fvcoop.com Your Premier Service Provider

4-H or FFA member end up in the final drive at 
a local county fair is always rewarding,” he said. 
“4-H and FFA are the best programs for youth to 
stay connected to agriculture.”

Schnell feels fortunate to have been involved 
in the county/regional 4-H programs from age 8 
to 18, and said he enjoyed it while he was grow-
ing up. And for as long as he can remember, he 
has always wanted to be involved in the family 
ranching and farming operation.  

When asked what advice he would offer 
to youth interested in ranching and farming, 
Schnell said, “First, I was very fortunate to have 
the opportunity to come back and join my family 
on the family ranch. It would be very difficult to 
start a ranching/farming operation today with-
out the opportunity to join a family operation. If 
one is thinking about becoming involved in farm-
ing and ranching, I would try to start working 
for someone that is thinking about slowing down 
and maybe retiring in the near future and talk 
with them about maybe continuing their opera-
tion. Also, I would remind them that there are 
no set hours and some long days, but it is a very 
rewarding career. There are days that end up 
going in a different direction than you thought, 
but that is part of what makes this career so 
fun.”

Schnell said that he and his wife are happy 

that they have the opportunity to raise their 
daughters and son around livestock and to be 
able to teach them the value of hard work ethics, 
that they wouldn't get by living in town.

He would like to see their children, Kaitlynn, 
Kale and Kennedi, develop an interest in taking 
over the ranch someday, but he has not thought 
too far into the future yet.

“That is why we are firm believers in the 4-H 
and FFA programs,” he said. “I am still very 
involved with both programs and believe we 
need to get more youth involved in seeing where 
their food and fiber come from.”

Schnell said that he is very fortunate to have 
a wife and a mother who are both very support-
ive of their busy and time-consuming operations. 
While his wife, Sara, teaches elementary school 
in Pine Bluffs, Wyo., and his mother, Bev, is the 
administrator of the Kimball County Manor, 
they both help when needed.

“They both help out when tractors need moved 
to different fields, cooking branding meals, and 
setting up the meal and clerking the bull sale,” 
Schnell said. “They both also helped out tre-
mendously when we were showing cattle at the 
Black Hills Stock Show in Rapid City and at the 
National Western in Denver.”  

Schnell has much to be proud of: his family, 
their ranch and the life they have chosen.

“Where else do you get to see the sun rise and 
set everyday while working outside to produce 
food for this great country?”

Continued From Page 18 Schnell

Provided Photo
Kaitlynn, left, and Kale Schnell, right, with their dad, Klent.
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We can personalize anything from coffee cups to pocket knives 
and everything in between.  We also offer all kinds of awards 

from traditional to usable. No orders are too large or too 
small.  We offer wholesale and retail pricing.  We also have 
special deals for all your fundraising needs.  Check us out at 

www.facebook.com/aw.prairie.art.business.page 
or www.awlaserart.com

You can always call Amber at 308-235-8406

McConnells continue the family business

A
fter taking over 
the family busi-
ness, started in 
the 1950s by Royce 

McConnell's grandfa-
ther, young ranching 
couple Royce and Lisa 
McConnell and their 
extended family remain 
focused on producing 
Angus cattle.

Additionally, the 
owners and operators 
of  McConnell Angus 
of Dix focus on raising 
their families, growing 
feed, and holding cattle 
sales.

“We’ve been involved 
in the cattle industry 
all of our lives,” said 
Royce. “So that’s some-
where over 60 years of 
combined experience.”

They raise herd sires 
and breeding stock, 
running approximately 
400 to 425 fall calving 
cows annually on their 
ranch. 

Dawn FossanD
Western nebraska Observer

Continued on Page 4
Provided Photo

McConnell Angus began in the 1950s by Royce McConnell's grandfather. Royce and his wife, Lisa, now run the operation.

Nebraska and South Dakota
AG LAND

FOR SALE
5,052± Acres, Keya Paha County, Nebraska: Exceptional ranch available as a whole unit 
or in three tracts. Hard grass, meadows, creeks, ponds stocked with fish, and hunting. 
L-1500884 • Contact Robert Litz, Agent, at (402) 340-4952. 

3,907± Acres, Rock County, Nebraska: Excellent ranch is owner rated 325 cow year 
around ranch or is a great place to summer 550-plus cows. Features a full set of improve-
ments, meadows, and summer range. All in excellent shape! L-1500616 • Contact Dave 
Hickey, Agent, at (402) 340-4436.

460.8± Acres, Gregory County, South Dakota: Pasture • Recreation • Good Income! 
Deep timbered draws and a seasonal creek offer exceptional hunting opportunities. 
Rural water and pipeline to four separate cross-fenced pastures. L-1500862 • Contact 
Robert Litz, Agent, at (402) 340-4952 or Dave Hickey, Agent, at (402) 340-4436.

www.FarmersNational.com
Real Estate Sales • Auctions • Farm and Ranch Management • Appraisal 

Insurance • Consultation • Oil and Gas Management • Forest Resource Management 
National Hunting Leases • Lake Management • FNC Ag Stock

FOR AUCTION
Friday, February 12 | 160.19± Acres • Wagner, South Dakota: Excellent quality farm-
ground and grass, suitable for pasture or haying. L-1600206 • Contact Dave Hickey, 
Agent, at (402) 340-4436 or Troy Swee, AFM/Agent, at (605) 929-3039.

JD Maxson, Western Area Sales Manager
(308) 532-6813 • (308) 660-2100 • JMaxson@FarmersNational.com

To visit with your local FNC real estate professional, contact:

Schnell continues long line of family in agriculture

K
lent Schnell, a third generation cattle 
producer, has many things to be proud of. 
One of those things is producing the best 
food and fiber on earth.

Raised on the family cattle ranch west of 
Kimball, Schnell has always been exposed to the 
calf/cow and farming operation.

“After (college) graduation, I returned to the 
ranch,” he said. “My dad (Dave) and I bought out 
my uncle and grandpa, who no longer wanted to 
be involved in the operation.”

He now spends each day feeding, calving, pro-
cessing, sorting and checking water on the WJD 
Ranch and the Par Terre Ranch. 

WJD encompasses the farm and ranch ground, 
in addition to the farming operation, while Par 
Terre is mainly the cattle side of the Schnell 
family operation.

Par Terre began 13 years ago when the fam-
ily began holding an annual bull sale. Par Terre 
annually markets 30 to 35 Simm Angus and 
Maine Angus breeding age bulls and 20 to 25 
show steers and heifers. 

“Our bull customers are very good commercial 

cattlemen in the tri-state area,” he said. “We 
have marketed cattle in Nebraska, Colorado, 
Wyoming, Montana, South Dakota, North 
Dakota and Iowa. Every female on the ranch is 
artificially bred every spring and then turned 
out with our herd bulls to finish off the breeding 
season. I also custom A.I. (artificially insemi-
nate) many ranches' cattle in the area every 
spring.” 

Within the operation, the men run approxi-
mately 350 cows that calve in January and 
February each year and 80 that calve in August 
and September.

According to Schnell, they market 30 to 35 
bulls each year on their sale and also sell 20 
to 25 steers and heifers to area 4-H and FFA 
youth. The rest of the steers and heifers are fed 
in the family farming feedlot and are marketed 
throughout the fall and winter months.

He said most of their bull customers are locat-
ed in Nebraska and Wyoming, but many of their 
feeder cattle have been marketed in Nebraska, 
Iowa, Colorado and Kansas.

“We also have a fellow breeder located in 
Canada that we have purchased a couple of herd 
bulls from. We also market semen and embryos 

into many of these states as well,” he said.
Of all of the duties this cattle producer has, 

calving requires the most hands-on experience 
and the largest time commitment with the cat-
tle.

“We hire some help when it comes to brand-
ing and weaning time,” he said. “There are some 
days that extra help would be nice, but we man-
age to get everything done on time with the two 
of us.”   

He added that what he enjoys about the life-
style is spending time outdoors and not having a 
set eight hour day, but there is so much more to 
be proud of.

“So many people today do not realize where 
their food comes from,” Schnell said. “We, as 
American farmers/ranchers, produce the best 
food and fiber on this earth. If we don’t, many in 
this world will be dependent on foreign countries 
to produce their food.”

One of the most rewarding aspects of selling 
cattle for Schnell is seeing Par Terre breeding in 
his customers' own herds and having repeat buy-
ers year after year at the bull sale.

“Also, seeing a steer that you sold to a local 

Dawn FossanD
Western nebraska Observer

Continued on Page 19



farmers.
Biggs built a sod house with 

logs purchased off a train in 
Kimball in the 1880s. The sod 
house still stands, and is being 
used as a mechanical room at this 
time.

Eventually, other homestead-
ers left, but Biggs 
stayed and added 
cattle to his opera-
tion.

He also began the 
Carr's guest busi-
ness by catering to 
passersby on the 
stagecoaches. Biggs 
provided  a place 
for guests to stay, 
eat and even trade 
horses.

The original Biggs' bunkhouse is 
still in use today for guests of the 
Colorado Cattle Company, which 
the Carrs purchased in 2009.

“We were booking for our fourth 
year at the ranch, 
and found out the 
previous owners 
wanted to sell the 
ranch and were not 
taking reservations,” 
Tom said. “So, I 
asked if they had a 
buyer and she told 
me no. That was on 
Sunday, Feb. 15, 
2009. We met the 
following Wednesday 
for lunch in Denver and made 
a deal. We moved in on April 9, 
2009.”

The ranch family has grown to 
now include the Carr's daughter, 
Jackie, and son-in-
law, Scott.

“I am hoping that 
we can pass down 
the ranch to Jackie 
and her family, and 
eventually it will be 
Addie's (the Carr's 
15-month-old grand-
daughter). I would 
like to keep it in the 
family,” Tom said.

Currently home 
to 85 horses, the Colorado Cattle 
Company keeps younger, work-
ing horses busy in the guest ring 
and the wranglers work with them 
weekly to keep them tame and 
trained.

Horses that are older and no 
longer able to work are kept in a 
special section at the ranch with a 
large area for walking and shelter. 
They are given special grains and 
medicines and they will continue 
to live on the ranch and be taken 
care of until their passing. The 

horse will then be 
placed in a special 
cemetery with name 
markers created by 
the family, complete 
with a beautiful 
bronze statue.

“The animals are 
treated like family 
here,” Jackie said. 
“They are here until 
the end. They are 
treated with respect. 

All of our animals are.” 
The ranch hosts visitors from 

all over the world. The ranch is 
home to 39 head of “play cattle” for 
guests to practice roping and team 

pinning.
In addition to the 

guest ranch herd, 
the family day herds 
approximately 400 
pair, which are not 
used at the guest 
ranch, for other 
ranchers.

Day herding 
includes a five-year 
contract for the daily 
care of cattle, includ-

ing feed, vaccinations, branding 
and castration, so guests can expe-
rience some of the care that goes 
into raising cattle – just another 
aspect of the cowboy life.

“The guests do 
not have to do any 
of these activities 
unless they want to, 
but we will let them 
experience what they 
want,” Darcy said, 
though branding 
only happens annu-
ally in May.

The family and 
their staff work on 
keeping the livestock 

healthy, as well as maintenance, 
upkeep and some painting during 
the winter months.

They average around 16 guests 
a week and prefer not to go over a 
20-person group. However, accord-

ing to Jackie, there was an excep-
tion made for a very special group.

“The group of 30 persons that 
we booked for this coming October, 
are spouses of fallen soldiers,” 
Tom said. “It's really pretty neat. 
They'll get everyone together for 
riding and to get away and they do 
grief counseling at 
the same time.” 

A large world map 
hangs just inside 
their doors, speck-
led with different 
colored push pins to 
mark where guests 
visit from. Currently 
34 national flags are 
displayed inside the 
indoor riding arena 
representing guests 
home countries as well.

“Last year, 68 percent of our cli-
ents came from somewhere besides 
the United States,” the Carrs 
said. “England is our number one. 
We also have people from Italy, 
Ireland, Saudi Arabia, Germany 
and other places.” 

Tom's favorite part of owning 
and running the Colorado Cattle 
Company is “seeing the fulfillment 
of a dream,” he said. 

“We are all about, 'This week 
you are a cowboy,'” Tom said.

Being a cowboy isn't the only 
dream fulfilled at the ranch. 

Because she loves 
the animals, the 
ranch also fulfills 
Darcy's dream.

“I'm an animal 
nut, so this is my 
dream come true,” 
she said.  

As one of two 
known working cat-
tle ranches that dou-
ble as a vacationing 
ranch, the Colorado 

Cattle Company stands apart by 
catering only to adults.

The Carrs, members of 
the National Dude Rancher's 
Association, provide a true escape 
for their guests.

“We are a jewel in the plains 
here,” Tom said.
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Wolf Auto Sidney
674 Glover Road | Sidney, NE 69162
308-203-1441 QL
308-254-3636

www.wolfauto.com

Nebraska, Wyoming & Colorado

Phone: (308) 254-5150
Email: info@dinklagefeedyards.com

Experience the Dinklage Difference

We offer a full line of 
high quality livestock equipment 

produced in Kimball County. 
Our product list includes:

Continuous Fence in 4-7 bar high
Portable panels
Panel trailers

Gates
Feed bunks
Windbreaks

Loading chutes
Sheep panels

For more information 
call Byron at 308-235-8536

www.facebook.com/3wlivestock
www.3wlivestock.com

“The most enjoyable part of the business is seeing our cattle work 
for our customers by helping them to be successful as well,” Royce 
said.

The only complaint the couple touted was at times fighting the 
elements of weather.

The McConnells have been married for 12 years and have four 
children who are very involved in the family ranching business in 
nearly every aspect.

“They’re involved in most aspects of the job, from getting the tags 
ready for the baby calves right down to recording the radio adver-
tisement for our bull sale. They love the ranch lifestyle as much as 

we do,” Lisa said. “They are absolutely involved.” 
The McConnells held a fall female sale in December of 2014, and 

sold more than 350 head, including 270 bred heifers, calving Feb. 
1 through April 1; and registered and commercial black Angus and 
black baldies.

The passion they have for the business can be seen in the success 
of their family, their ranch and their sales.

“We raise cattle because we have a passion for producing seed 
stock for today’s cattlemen in today’s environment,” Royce said. “We 
also raise our own feed for the cattle, in the way of hay, alfalfa and 
corn silage.”

Continued From Page 3 McConnells

Provided Photo
Cattle graze in the McConnell land near Dix.

Continued From Page 16 Colorado Cattle



T he Colorado Cattle Company, 
south of Kimball in Colorado, 
is a dream come true for those 

wishing to experience the cowboy 
life. 

According to owners Tom and 
Darcy Carr, the history of this 
ranch began in the mid 1800s 
when a man named John Iliff ran 
cattle all over the area, including 
through the area which is now the 
Colorado Cattle Company. 

Iliff had cattle from the 
Colorado mountains to Kansas, 
and from Wyoming to the South 
Platte River.  In 1868 he set up a 
base camp just southwest of the 
Carr's ranch – then changed the 
direction of the cattle drives head-
ing north.

The drives came through his 
camp for fresh horses and decent 
food. Iliff then set up a line camp 
close to the ranch, where he took 
care of thousands of head of cattle. 

Many flocked to the area to 

claim a 160-acre homestead 
through the Homestead Act of 1862 
and the once-wild frontier became 
populated with homesteads, two 
towns, a store and a school.

According to the Carrs, Iliff was 
unhappy with the new population, 
and began fencing the public lands 
to keep it for his grazing cattle. 

He also attempted to homestead 
all the land around every known 
water source by having his employ-
ees homestead it, and he then pur-
chased it from them.

When the government realized 
what was happening, they passed 
a law to force the cattle barons to 
take down fencing around public 
lands and un-owned water sources. 
The saga ended when Iliff went 
broke, as many ranchers did, in 
the winter of 1886-87 when cattle 
froze or starved to death. 

At that time the 10,000 acre 
ranch became covered with crop 
farmers homesteading the land. 
Leonard Biggs was one of those 

Colorado Cattle Company allows visitors to experience the cowboy life
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OFFICE: 308-235-2300       CELL: 307-4215954
Daniel S. Acheson

Nebraska & Wyoming Broker/Auctioneer

L.E.S. REALTY, CO
309 East 3rd Street, Kimball, NE 69145

See us for your agricultural and 
ranch land needs.

205 State Street Harrisburg, NE 69345 (308) 436-5024 
                  www.bcbank.net  

Proud supporter
of our local

Cattle Industry

www.bcbank.net

Pine Bluffs Feed and Grain
307-245-3881

Feed and Grain Clothing, Boots etc.
We support

the local 
Cattle Producers
Feed and Grain,
clothing, boots,

and more

115 E. 3rd, Pine Bluffs, WY 82082     pbfg@rtconnect.net

Agribusiness is like no other. 
It takes hard work and vision to succeed in agriculture, but there’s no other business 
you’d rather be in.  We know because we feel the same way. We strive to help you 
grow your operation today, tomorrow, and beyond while maintaining our local 
community banking philosophy, where decisions are made locally and loans can 
be approved at a moment’s notice.

Sidney: 1028 Toledo · 308.254.7330 
Find more great locations at GreatWesternBank.com

©2016, Great Western Bank

Dawn FossanD
Western nebraska Observer

Provided Photo
Patrons at the Colorado Cattle Company get a taste of the cowboy life.Continued on Page 17
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www.pwcbank.com

Sidney 809 Illinois St. • (308) 254-7110
Sidney 402 Glover Rd. • (308) 254-5100

Dalton 301 Main St. • (308) 377-2313
Chappell 774 2nd St. • (308) 874-2215Sidney 809 Illinois St. • (308)254-7110 and 420 Glover Rd.  • (308)254-5100

Dalton 301 Main St. • (308)377-2313
Chappell 774 2nd St. • (308)874-2215

Kimball 201. So. Chestnut • (308)235-3663

Have A Great Season, Area Athletes!
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Kimball 201. So. Chestnut • (308)235-3663

Have A Great Season, Area Athletes!
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Kimball 201. So. Chestnut • (308)235-3663

Have A Great Season, Area Athletes!
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PASTURE FOR SALE 

 
 
 

FOR FURTHER INFORMATION CONTACT:  
Marc Reck, Broker or Troy Vogel, Broker Associate 

970-522-7770 or 1-800-748-2589 
For color brochure & visual tour visit: www.reckagri.com 

Pine Bluffs Auto Parts
511 W  8th St. Pine Bluffs WY • 307-245-3281
Mon. thru Fri. 7:30 a.m. to 6 p.m. Sat. 7:30 a.m. to 4 p.m.

REAL PROTECTION!
REAL PERFORMANCE! 
REAL NAPA PARTS!
We carry a line of 

Pronghorn Flatbeds, Hardware 
and NAPA PARTS

 We support our area 
Cattle Producers.

We 
fabricate 

everything 
from 2” 

Barbed-Wire 
fence clips to a 

Stand for an 
18 ton 

Gravel Screen Shaker for a gravel pit.

We supporter
our local 

cattle producers.

Poss family raises a different kind of cow

T here  is something dif-
ferent about those cows.

One western 
Nebraska family breeds, 

raises and shows a heritage 
breed of cattle named for the 
rugged and remote area in 
which it has flourished for cen-
turies, the Scottish Highlands, 
and there is something different 
about them.

Heather and Gordon Poss, 
along with their children - 
Mitchell, Jonathan and Emily - 
raise this breed not just because 
it reflects their own Scottish 
heritage, but also because this 
breed's hearty nature makes 
it well-suited to the climate of 
western Nebraska, just as it is 
perfect for the rugged terrain 
and unpredictable weather of 
the Scottish Highlands.

Though the Poss family, own-
ers of Bennachie Farms, cur-
rently raise 200 to 250 head of 
cattle, a number which has gone 
as high as 350, the family patri-
arch said they are primarily 
farmers, not ranchers.

This breed of cattle is often 
misunderstood and unfairly 
feared, Heather said, due to the 
horns that every adult grows. 
However, that is not the only 
trait that sets this breed apart 
from others.

Tonia CopelanD
Western nebraska Observer

Provided Photo
The Poss family raises Scottish Highlands cattle, which are not the usual breed to see in this area.Continued on Page 8

Iowa native began cattle company in Pine Bluffs

Dave Duello, owner of the Duello Cattle 
Company, was raised on a ranch along-
side an average of 75 cattle in eastern 

Iowa where his family grew corn and soybeans.
After graduating high school in Iowa, Duello 

attended Iowa State University where he 
received his bachelors degree in animal science 
and a masters degree and doctorate in beef/
cattle population genetics.

Duello is a member of the 1986 national 
champion livestock judging team and won sev-
eral livestock judging awards, including the 
second high individual award at the North 
American Livestock Expo in Louisville, Ky.

While working on his higher education, he 
also worked as a livestock coaching instructor 
at the university. Duello coached the 1992 and 
1998 national champion teams.

“I have been fortunate to have judged about 
every big livestock cattle show, at one time or 
another, at the national and state level. It would 
take a page and a half to list them all,” Duello 
said. “I have also been to New Zealand and 
Australia in the late 1990s. At that time, (cattle) 
was a grass fed product. They do have some 

feedlots in those countries who now offer grains 
to their cattle.”   

In the early 1990s, Duello became an opera-
tions manager for on of the largest Angus opera-
tions in the nation at that time, Ankony Angus.

For the past nine years, Duello has owned 
and operated his own livestock company in 
Wyoming, where he staffs two full-time employ-
ees.

He breeds approximately 400 composite bred 
cows annually and calves approximately 300 
composite cows each spring.

Currently in the company's seventh year of 
sales, Duello said that half of its gross sales 
come annually at the Western Stock Show in 
Denver.

“The sale is unique and extremely success-
ful every year,” he said. “We raise a pretty lean 
product from a standpoint of the high end breed-
ing cow that we sell. We sell cows for embryo 
transplant work and a lot of people will raise 
show cattle of those different breeds. We get a 
cow to super-ovulate and take those embryos 
out of the superior cows and let the less superior 
cows raise those calves. 

“We get 50 to 75 calves out of our top 10 cows 
every year – out of the 300 that we calve each 

year. We mass produce the superior cattle.”
Duello said he enjoys being involved with the 

local 4-H and FFA youth with livestock judg-
ing, and although he stays extremely busy on a 
day to day basis, he loves every minute of it. He 
offers anyone who is interested to come to the 
ranch in Pine Bluffs to, “stop and look...and just 
say 'hello'.”

Dawn FossanD
Western nebraska Observer

Provided Photo
Dave Duello coached national champion livestock judging 

teams  before opening his operation in Pine Bluffs, Wyo.
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S.A. Foster Lumber
Your Do-It-Best Dealer

2467 Fort Sidney Rd. 
Sidney, NE 

308-254-2010
Store Hours: Monday through Friday • 7:30 a.m. to 5:30 p.m.

Saturdays • 8 a.m. to 4 p.m.

Like Us On FacebOOk 
FOr WeekLy speciaLs!

“Join 4-H” contact your local 
Nebraska Extension Office in Kimball 
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T he Cheyenne County Farm Bureau 
received national recognition at a 
January American Farm Bureau 

Federation conference.
Tyson Narjes, president of the local organiza-

tion, said the County Activities of Excellence 
honor was awarded to the Cheyenne County 
Farm Bureau because of its work seeking local 
beef donations for the Sidney Public School 
District.

The CAE award program showcases the top 
county Farm Bureau activities throughout the 
county.

“These county Farm Bureaus and their award-
winning activities serve as models of innovation 
for local program development and display the 
amazing ability of local Farm Bureau volunteers 
working together to strengthen the lives of rural 
Americans and build strong, prosperous agricul-
tural communities,” according to the national 
federation.

Narjes attended the annual conference in 
Orlando, Fla., earlier this month to accept the 
award and explain the program to others.

“We talked with other members from around 
the country on the program and how they might 
be able to start one,” Narjes said.

The Raider Beef program started earlier this 
year and is based on a similar undertaking in 
Morrill County, he explained. There are about 10 
programs throughout the state that also work to 
get local beef into schools.

Narjes said the Raider Beef program was initi-
ated after the Sidney school district approached the 
Farm Bureau. At the time, Narjes said, the Farm 
Bureau was already looking in to creating a similar 
relationship between producers and the school.

Through partnerships, the program seeks 
donations from in the form of cattle or funds to 
purchase cattle and gives the school district the 
beef.

The beef is processed at an approved facility 
into hamburger and given to school. The only 
cost to the district is the transportation of the 
animals to the processing facility.

“This is our first year,” Narjes said. “Now that 
we’re getting some traction, it’s taken off and 
we’re getting a lot more interest in what we’re 
doing.”

The ultimate goal is to invest the money the 
school district saves into creating an agriculture 
education program, he added.

Sidney doesn’t offer a Future Farmers of 
America program and Narjes wants to change 

that. 
Born and raised in Cheyenne County, Narjes 

now runs a farm of his own.
“Growing up, I had a lot of classmates inter-

ested in agriculture and thought it was impor-
tant to get more education than just 4-H,” he 
said. 

While attending college in Lincoln, many of 
his peers had been able to avail of FFA offerings.

Narjes wants to ensure students in Sidney can 
have the added support and education an FFA 
program can provide. 

“Growing up and seeing demographics change 
over the years, and seeing that agriculture has 
kind of been pushed back and forgotten about, 
our goal is to bring awareness of what happens 
outside of the city limits,” he said.

Cheyenne Co. Farm Bureau receives national honor

Ryan HeRmens
the sidney sun-telegraph

Award handed out 
at Florida conference

Provided Photo
Tyson Narjes, president of the Cheyenne County Farm Bureau, accepted a County Activities of Excellence award at the annual 

American Farm Bureau Federation conference in Orlando, Fla., earlier this month. 
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They also grow long hair which 
keeps them warm in cold climates, 
yet they are comfortable in the 
summer heat due to their low fat 
content. Because they grow at a 
slower rate and spend less energy 
producing a warming layer of fat, 
Scottish Highland cattle produce 
lean meat, often sought after by 
high-end restaurants.

“Right now we sell to a rancher 
in Colorado, they are finishing 
them out on grass and selling 
to the high-end restaurants by 
Aspen,” Gordon said.

Heather added that in the 
eastern United States, one hospi-
tal signed a contract for the lean 
Highland beef to serve in their car-
diac ward.

The Poss family also finishes 
some of their cattle on their pas-
tures for themselves and to sell. 

“Do you know what's in your 
meat? We do because we grow what 
they eat,” Heather said. “That's our 
biggest motto.”

The Highland cattle's slower rate 
of weight gain makes the breed less 
popular among commercial produc-
ers, as an Angus can be finished 
out in 12 months while a Highland 
may take 15.

However, she said that these 
docile animals offer many charac-
teristics not often seen in cattle, 
including the highest maternal 
instincts and a sense of community 
when calves are born.

“One thing they are known for is 
their mothering ability, so we rare-
ly have to pull calves,” Emily said. 
“They will also be protective if you 
get near their calves, but for the 

most we find they are a little bit 
more docile than any other cows. 
They also seem to have a designat-
ed babysitter which is usually one 
of the older cows. So all the others 
will be out in the pasture and there 
will be babies with this one cow 
and you can just tell she is babysit-
ting while the moms eat.”

“They have personality, they are 
not just cattle, they actually do 
have personality, I can't explain it,” 
Heather said. “We don't treat them 
like pets, they are cattle and they 
are beef cattle primarily.”

Emily added that many owners 
have small herds of 10 that are a 
hobby and are looked at as pets. 
While their family recognizes the 
cattle's unique traits, and chose 
them for those traits, they main-
tain them as cattle, not pets.

“With kids, their docile nature is 
one of the reasons we picked this 
particular breed,” Gordon said. 
“We didn't want anybody to get 
hurt.”

The children were able to show 
the cattle through 4-H at the early 
age of 8, and then graduated to 
showing with FFA as well as the 
National Western Stock Show in 
Denver. The stock show is similar 
to an FFA or 4-H show on a larger 
scale, according to the Poss's, with 
participants from around the world.

Emily said that showing the 
young beasts was not intimidat-
ing, as she grew up knowing how 
to respect them and worked often 
with the show stock. 

“They would show animals they 
had known since babyhood,” her 

Provided Photo
This Scottish Highland breed calf rests in the field.
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“As mentioned before, our teamwork is 
essential, but truly loving all we do doesn't 
hurt,” said Troy. “We love cattle, we love talk-
ing cattle, we love working cattle, we love the 
people in the business and the family time it 
allows for. How is it said? If you love what you 
do, it's not work? We feel so blessed that God 
has provided us with these opportunities and 
way of life.”

The Carruthers' mother cows calve starting 
in the beginning of May through June, where 
they must check, feed, tag and record keep on 
the cattle – and both man and wife share these 
responsibilities. 

“This is one of our girls' favorite times of 
year,” said Troy. “They love to spot cows in 
labor or new calves and they love telling all 
what this ranch life entails.” 

Carruthers explains that their daughters 
have a few cows of their own that will help pay 
for college some day, and said that either one 
or both of their girls are there involved in the 
daily chores of the ranch. 

“Even at the young ages of 3 and 5, our chil-
dren have real life experience of life, death, 
business and understand that there are times 
taking care of all these critters comes before all 
else,” said Troy. “It has been a wonderful oppor-

tunity to teach them about the sovereign nature 
of our great God through it all. They love get-
ting dirty and being outside. Nothing can com-
pete with the values they'll learn through self-
lessness, responsibility and hard work in what 
God has given us.”

The rancher explained that because their 
calving time is between May and June, that it 
has allowed them to custom calve heifers from 
January through April. 

“These cattle have come from clients we 
have bred heifers for the previous year. One 
our favorite parts of our business is our A.I. 
arm services and seaman sales. Brandi and I 
work with Genex. Both of us are certified A.I. 
Technicians, and together in our 2015 season 
bred 2,000-plus head of cows and heifers.

“A.I. season goes from April to July for 
spring calves and October to December for fall 
calves. In winter months there are feed and 
water chores as well as temporary fence for 
winter grazing. Summer months fence mainte-
nance and water. In each season herd manage-
ment including branding, vaccinating and see-
ing to it that overall herd health and nutrition 
requirements are met.”

Troy added that both he and his wife have 
responsibilities outside of the ranch work.  He 

has meetings with his clientele and is required 
to spend time in his office. Brandi homeschools 
their daughters and takes care of all the book 
work for the ranch.

Continued From Page 12 Carruthers

Provided Photo
Troy, right, and Brandi Carruthers began their operation in 

2009. They are pictured with their two young daughters.



T roy  and Brandi Carruthers 
started Carruthers Cattle 
Company together in 2009. 

Troy grew up helping and working 
on his parents' family farm, until 
he went off to college.

“After college I began a career 
as a financial planner with inten-
tions to return to ranching at some 
point,” Troy said. “And my parents' 
endeavors had changed, so it was 
wonderful to have met a girl (his 
wife, Brandi) who shared my goals 
as was equally excited to jump 
in with both feet to purchase our 
place together.”  

Troy added that he continues to 
assist clients with their financial 
planning in addition to working on 
the ranch. He said that the team-
work with Brandi is “essential” in 
accomplishing this work. 

The Carruthers have 100 head 

of commercial black Angus mother 
cows, which are bred to Hereford 
bulls by means of artificial insemi-
nation - or A.I. They then follow 
that up with putting the Angus 
cattle with Hereford herd bulls to 
ensure pregnancies. 

“We are creating F1 Black 
Baldies, where we sell the steer 
calves at weaning time and pur-
chase back an equivalent group of 
Baldies heifer calves that will be 
grown to maturity with our home 
raised heifers,” he said. “As year-
lings they will then be A.I.-bred to 
a proven calving ease Black Angus 
bull and sold as bred heifers.” 

Carruthers stated they are pure-
ly a ranching operation, and do not 
farm their own feed for the cattle. 

The daily tasks or chores that 
occur on the ranch will vary great-
ly with each season, according to 
the rancher. 

Dawn FossanD
Western nebraska Observer
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mother added. “When we show, it is 
very hands-on. The animal needs to 
know them.”

The family previously participat-
ed in the National Western Stock 
Show annually, but as the children 
became active in sports, the family 
had a decision to make. Ultimately, 
they stopped showing to accom-
modate their game and practice 
schedules.

“We sat down as a family and 
said, 'Which way do you want to 
go?' and the kids said they wanted 
to do sports,” Heather said. “So we 
quit showing. We started showing 
again last year.”

Their first year back following a 
9-year hiatus, they showed a grand 
champion and all of their animals 
earned ribbons.

Many of the Scottish Highland 
showmen come from the eastern 
United States. This particular stock 
show is a big deal for the Poss 
family as it is the largest national 
show for the American Highland 
Cattle Association.

“It is one of the largest Highland 
shows in the world,” Heather said.

While in Denver, the family 
competes against other Highland 
breeds, though they do not raise 
the breed specifically to show, as 
some do. More importantly, the 
stock show offers them family time, 
as well as a time to connect with 
friends from across the nation with 
their same passion for Scottish 
Highland cattle. 

“My best friend in the industry is 
from Michigan, so I get to see her,” 
Heather said. “We catch up with 
people from New York that we don't 
get to see except for in Denver.”

The family says that other 
Scottish Highland showmen have 
become like an extended family, 
and the stock show is their social 
gathering.

“The people who do it, do it for 
the love and passion of the breed,” 
Emily said. “I love educating 
people at the stock show as to why 
Highlands are not that different 
and not that scary.”

Continued From Page 8 Poss family

Provided Photo
One unique trait of the Scottish Highland cattle, as seen above, is the horns that they 

grow.

Carruthers began cattle company in 2009

Provided Photo
Troy and Brandi Carruthers started their cattle company in 2009.

Continued on Page 13
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Mark Shipley 
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T roy  and Brandi Carruthers 
started Carruthers Cattle 
Company together in 2009. 

Troy grew up helping and working 
on his parents' family farm, until 
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“After college I began a career 
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point,” Troy said. “And my parents' 
endeavors had changed, so it was 
wonderful to have met a girl (his 
wife, Brandi) who shared my goals 
as was equally excited to jump 
in with both feet to purchase our 
place together.”  

Troy added that he continues to 
assist clients with their financial 
planning in addition to working on 
the ranch. He said that the team-
work with Brandi is “essential” in 
accomplishing this work. 

The Carruthers have 100 head 

of commercial black Angus mother 
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bulls by means of artificial insemi-
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that up with putting the Angus 
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mother added. “When we show, it is 
very hands-on. The animal needs to 
know them.”

The family previously participat-
ed in the National Western Stock 
Show annually, but as the children 
became active in sports, the family 
had a decision to make. Ultimately, 
they stopped showing to accom-
modate their game and practice 
schedules.

“We sat down as a family and 
said, 'Which way do you want to 
go?' and the kids said they wanted 
to do sports,” Heather said. “So we 
quit showing. We started showing 
again last year.”

Their first year back following a 
9-year hiatus, they showed a grand 
champion and all of their animals 
earned ribbons.

Many of the Scottish Highland 
showmen come from the eastern 
United States. This particular stock 
show is a big deal for the Poss 
family as it is the largest national 
show for the American Highland 
Cattle Association.

“It is one of the largest Highland 
shows in the world,” Heather said.

While in Denver, the family 
competes against other Highland 
breeds, though they do not raise 
the breed specifically to show, as 
some do. More importantly, the 
stock show offers them family time, 
as well as a time to connect with 
friends from across the nation with 
their same passion for Scottish 
Highland cattle. 

“My best friend in the industry is 
from Michigan, so I get to see her,” 
Heather said. “We catch up with 
people from New York that we don't 
get to see except for in Denver.”

The family says that other 
Scottish Highland showmen have 
become like an extended family, 
and the stock show is their social 
gathering.

“The people who do it, do it for 
the love and passion of the breed,” 
Emily said. “I love educating 
people at the stock show as to why 
Highlands are not that different 
and not that scary.”

Continued From Page 8 Poss family

Provided Photo
One unique trait of the Scottish Highland cattle, as seen above, is the horns that they 

grow.

Carruthers began cattle company in 2009

Provided Photo
Troy and Brandi Carruthers started their cattle company in 2009.

Continued on Page 13
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content. Because they grow at a 
slower rate and spend less energy 
producing a warming layer of fat, 
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lean meat, often sought after by 
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to the high-end restaurants by 
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Heather added that in the 
eastern United States, one hospi-
tal signed a contract for the lean 
Highland beef to serve in their car-
diac ward.

The Poss family also finishes 
some of their cattle on their pas-
tures for themselves and to sell. 

“Do you know what's in your 
meat? We do because we grow what 
they eat,” Heather said. “That's our 
biggest motto.”

The Highland cattle's slower rate 
of weight gain makes the breed less 
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ers, as an Angus can be finished 
out in 12 months while a Highland 
may take 15.
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and you can just tell she is babysit-
ting while the moms eat.”
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not just cattle, they actually do 
have personality, I can't explain it,” 
Heather said. “We don't treat them 
like pets, they are cattle and they 
are beef cattle primarily.”
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have small herds of 10 that are a 
hobby and are looked at as pets. 
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them for those traits, they main-
tain them as cattle, not pets.
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Emily said that showing the 
young beasts was not intimidat-
ing, as she grew up knowing how 
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Provided Photo
This Scottish Highland breed calf rests in the field.
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“As mentioned before, our teamwork is 
essential, but truly loving all we do doesn't 
hurt,” said Troy. “We love cattle, we love talk-
ing cattle, we love working cattle, we love the 
people in the business and the family time it 
allows for. How is it said? If you love what you 
do, it's not work? We feel so blessed that God 
has provided us with these opportunities and 
way of life.”

The Carruthers' mother cows calve starting 
in the beginning of May through June, where 
they must check, feed, tag and record keep on 
the cattle – and both man and wife share these 
responsibilities. 

“This is one of our girls' favorite times of 
year,” said Troy. “They love to spot cows in 
labor or new calves and they love telling all 
what this ranch life entails.” 

Carruthers explains that their daughters 
have a few cows of their own that will help pay 
for college some day, and said that either one 
or both of their girls are there involved in the 
daily chores of the ranch. 

“Even at the young ages of 3 and 5, our chil-
dren have real life experience of life, death, 
business and understand that there are times 
taking care of all these critters comes before all 
else,” said Troy. “It has been a wonderful oppor-

tunity to teach them about the sovereign nature 
of our great God through it all. They love get-
ting dirty and being outside. Nothing can com-
pete with the values they'll learn through self-
lessness, responsibility and hard work in what 
God has given us.”

The rancher explained that because their 
calving time is between May and June, that it 
has allowed them to custom calve heifers from 
January through April. 

“These cattle have come from clients we 
have bred heifers for the previous year. One 
our favorite parts of our business is our A.I. 
arm services and seaman sales. Brandi and I 
work with Genex. Both of us are certified A.I. 
Technicians, and together in our 2015 season 
bred 2,000-plus head of cows and heifers.

“A.I. season goes from April to July for 
spring calves and October to December for fall 
calves. In winter months there are feed and 
water chores as well as temporary fence for 
winter grazing. Summer months fence mainte-
nance and water. In each season herd manage-
ment including branding, vaccinating and see-
ing to it that overall herd health and nutrition 
requirements are met.”

Troy added that both he and his wife have 
responsibilities outside of the ranch work.  He 

has meetings with his clientele and is required 
to spend time in his office. Brandi homeschools 
their daughters and takes care of all the book 
work for the ranch.

Continued From Page 12 Carruthers

Provided Photo
Troy, right, and Brandi Carruthers began their operation in 

2009. They are pictured with their two young daughters.
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S.A. Foster Lumber
Your Do-It-Best Dealer

2467 Fort Sidney Rd. 
Sidney, NE 

308-254-2010
Store Hours: Monday through Friday • 7:30 a.m. to 5:30 p.m.

Saturdays • 8 a.m. to 4 p.m.

Like Us On FacebOOk 
FOr WeekLy speciaLs!

“Join 4-H” contact your local 
Nebraska Extension Office in Kimball 

(308) 235-3122 or Sidney (308) 254-4455

T he Cheyenne County Farm Bureau 
received national recognition at a 
January American Farm Bureau 

Federation conference.
Tyson Narjes, president of the local organiza-

tion, said the County Activities of Excellence 
honor was awarded to the Cheyenne County 
Farm Bureau because of its work seeking local 
beef donations for the Sidney Public School 
District.

The CAE award program showcases the top 
county Farm Bureau activities throughout the 
county.

“These county Farm Bureaus and their award-
winning activities serve as models of innovation 
for local program development and display the 
amazing ability of local Farm Bureau volunteers 
working together to strengthen the lives of rural 
Americans and build strong, prosperous agricul-
tural communities,” according to the national 
federation.

Narjes attended the annual conference in 
Orlando, Fla., earlier this month to accept the 
award and explain the program to others.

“We talked with other members from around 
the country on the program and how they might 
be able to start one,” Narjes said.

The Raider Beef program started earlier this 
year and is based on a similar undertaking in 
Morrill County, he explained. There are about 10 
programs throughout the state that also work to 
get local beef into schools.

Narjes said the Raider Beef program was initi-
ated after the Sidney school district approached the 
Farm Bureau. At the time, Narjes said, the Farm 
Bureau was already looking in to creating a similar 
relationship between producers and the school.

Through partnerships, the program seeks 
donations from in the form of cattle or funds to 
purchase cattle and gives the school district the 
beef.

The beef is processed at an approved facility 
into hamburger and given to school. The only 
cost to the district is the transportation of the 
animals to the processing facility.

“This is our first year,” Narjes said. “Now that 
we’re getting some traction, it’s taken off and 
we’re getting a lot more interest in what we’re 
doing.”

The ultimate goal is to invest the money the 
school district saves into creating an agriculture 
education program, he added.

Sidney doesn’t offer a Future Farmers of 
America program and Narjes wants to change 

that. 
Born and raised in Cheyenne County, Narjes 

now runs a farm of his own.
“Growing up, I had a lot of classmates inter-

ested in agriculture and thought it was impor-
tant to get more education than just 4-H,” he 
said. 

While attending college in Lincoln, many of 
his peers had been able to avail of FFA offerings.

Narjes wants to ensure students in Sidney can 
have the added support and education an FFA 
program can provide. 

“Growing up and seeing demographics change 
over the years, and seeing that agriculture has 
kind of been pushed back and forgotten about, 
our goal is to bring awareness of what happens 
outside of the city limits,” he said.

Cheyenne Co. Farm Bureau receives national honor

Ryan HeRmens
the sidney sun-telegraph

Award handed out 
at Florida conference

Provided Photo
Tyson Narjes, president of the Cheyenne County Farm Bureau, accepted a County Activities of Excellence award at the annual 

American Farm Bureau Federation conference in Orlando, Fla., earlier this month. 
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PASTURE FOR SALE 

 
 
 

FOR FURTHER INFORMATION CONTACT:  
Marc Reck, Broker or Troy Vogel, Broker Associate 

970-522-7770 or 1-800-748-2589 
For color brochure & visual tour visit: www.reckagri.com 

Pine Bluffs Auto Parts
511 W  8th St. Pine Bluffs WY • 307-245-3281
Mon. thru Fri. 7:30 a.m. to 6 p.m. Sat. 7:30 a.m. to 4 p.m.

REAL PROTECTION!
REAL PERFORMANCE! 
REAL NAPA PARTS!
We carry a line of 

Pronghorn Flatbeds, Hardware 
and NAPA PARTS

 We support our area 
Cattle Producers.

We 
fabricate 

everything 
from 2” 

Barbed-Wire 
fence clips to a 

Stand for an 
18 ton 

Gravel Screen Shaker for a gravel pit.

We supporter
our local 

cattle producers.

Poss family raises a different kind of cow

T here  is something dif-
ferent about those cows.

One western 
Nebraska family breeds, 

raises and shows a heritage 
breed of cattle named for the 
rugged and remote area in 
which it has flourished for cen-
turies, the Scottish Highlands, 
and there is something different 
about them.

Heather and Gordon Poss, 
along with their children - 
Mitchell, Jonathan and Emily - 
raise this breed not just because 
it reflects their own Scottish 
heritage, but also because this 
breed's hearty nature makes 
it well-suited to the climate of 
western Nebraska, just as it is 
perfect for the rugged terrain 
and unpredictable weather of 
the Scottish Highlands.

Though the Poss family, own-
ers of Bennachie Farms, cur-
rently raise 200 to 250 head of 
cattle, a number which has gone 
as high as 350, the family patri-
arch said they are primarily 
farmers, not ranchers.

This breed of cattle is often 
misunderstood and unfairly 
feared, Heather said, due to the 
horns that every adult grows. 
However, that is not the only 
trait that sets this breed apart 
from others.

Tonia CopelanD
Western nebraska Observer

Provided Photo
The Poss family raises Scottish Highlands cattle, which are not the usual breed to see in this area.Continued on Page 8

Iowa native began cattle company in Pine Bluffs

Dave Duello, owner of the Duello Cattle 
Company, was raised on a ranch along-
side an average of 75 cattle in eastern 

Iowa where his family grew corn and soybeans.
After graduating high school in Iowa, Duello 

attended Iowa State University where he 
received his bachelors degree in animal science 
and a masters degree and doctorate in beef/
cattle population genetics.

Duello is a member of the 1986 national 
champion livestock judging team and won sev-
eral livestock judging awards, including the 
second high individual award at the North 
American Livestock Expo in Louisville, Ky.

While working on his higher education, he 
also worked as a livestock coaching instructor 
at the university. Duello coached the 1992 and 
1998 national champion teams.

“I have been fortunate to have judged about 
every big livestock cattle show, at one time or 
another, at the national and state level. It would 
take a page and a half to list them all,” Duello 
said. “I have also been to New Zealand and 
Australia in the late 1990s. At that time, (cattle) 
was a grass fed product. They do have some 

feedlots in those countries who now offer grains 
to their cattle.”   

In the early 1990s, Duello became an opera-
tions manager for on of the largest Angus opera-
tions in the nation at that time, Ankony Angus.

For the past nine years, Duello has owned 
and operated his own livestock company in 
Wyoming, where he staffs two full-time employ-
ees.

He breeds approximately 400 composite bred 
cows annually and calves approximately 300 
composite cows each spring.

Currently in the company's seventh year of 
sales, Duello said that half of its gross sales 
come annually at the Western Stock Show in 
Denver.

“The sale is unique and extremely success-
ful every year,” he said. “We raise a pretty lean 
product from a standpoint of the high end breed-
ing cow that we sell. We sell cows for embryo 
transplant work and a lot of people will raise 
show cattle of those different breeds. We get a 
cow to super-ovulate and take those embryos 
out of the superior cows and let the less superior 
cows raise those calves. 

“We get 50 to 75 calves out of our top 10 cows 
every year – out of the 300 that we calve each 

year. We mass produce the superior cattle.”
Duello said he enjoys being involved with the 

local 4-H and FFA youth with livestock judg-
ing, and although he stays extremely busy on a 
day to day basis, he loves every minute of it. He 
offers anyone who is interested to come to the 
ranch in Pine Bluffs to, “stop and look...and just 
say 'hello'.”

Dawn FossanD
Western nebraska Observer

Provided Photo
Dave Duello coached national champion livestock judging 

teams  before opening his operation in Pine Bluffs, Wyo.



T he Colorado Cattle Company, 
south of Kimball in Colorado, 
is a dream come true for those 

wishing to experience the cowboy 
life. 

According to owners Tom and 
Darcy Carr, the history of this 
ranch began in the mid 1800s 
when a man named John Iliff ran 
cattle all over the area, including 
through the area which is now the 
Colorado Cattle Company. 

Iliff had cattle from the 
Colorado mountains to Kansas, 
and from Wyoming to the South 
Platte River.  In 1868 he set up a 
base camp just southwest of the 
Carr's ranch – then changed the 
direction of the cattle drives head-
ing north.

The drives came through his 
camp for fresh horses and decent 
food. Iliff then set up a line camp 
close to the ranch, where he took 
care of thousands of head of cattle. 

Many flocked to the area to 

claim a 160-acre homestead 
through the Homestead Act of 1862 
and the once-wild frontier became 
populated with homesteads, two 
towns, a store and a school.

According to the Carrs, Iliff was 
unhappy with the new population, 
and began fencing the public lands 
to keep it for his grazing cattle. 

He also attempted to homestead 
all the land around every known 
water source by having his employ-
ees homestead it, and he then pur-
chased it from them.

When the government realized 
what was happening, they passed 
a law to force the cattle barons to 
take down fencing around public 
lands and un-owned water sources. 
The saga ended when Iliff went 
broke, as many ranchers did, in 
the winter of 1886-87 when cattle 
froze or starved to death. 

At that time the 10,000 acre 
ranch became covered with crop 
farmers homesteading the land. 
Leonard Biggs was one of those 

Colorado Cattle Company allows visitors to experience the cowboy life
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205 State Street Harrisburg, NE 69345 (308) 436-5024 
                  www.bcbank.net  
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Pine Bluffs Feed and Grain
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the local 
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Agribusiness is like no other. 
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Dawn FossanD
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Provided Photo
Patrons at the Colorado Cattle Company get a taste of the cowboy life.Continued on Page 17



farmers.
Biggs built a sod house with 

logs purchased off a train in 
Kimball in the 1880s. The sod 
house still stands, and is being 
used as a mechanical room at this 
time.

Eventually, other homestead-
ers left, but Biggs 
stayed and added 
cattle to his opera-
tion.

He also began the 
Carr's guest busi-
ness by catering to 
passersby on the 
stagecoaches. Biggs 
provided  a place 
for guests to stay, 
eat and even trade 
horses.

The original Biggs' bunkhouse is 
still in use today for guests of the 
Colorado Cattle Company, which 
the Carrs purchased in 2009.

“We were booking for our fourth 
year at the ranch, 
and found out the 
previous owners 
wanted to sell the 
ranch and were not 
taking reservations,” 
Tom said. “So, I 
asked if they had a 
buyer and she told 
me no. That was on 
Sunday, Feb. 15, 
2009. We met the 
following Wednesday 
for lunch in Denver and made 
a deal. We moved in on April 9, 
2009.”

The ranch family has grown to 
now include the Carr's daughter, 
Jackie, and son-in-
law, Scott.

“I am hoping that 
we can pass down 
the ranch to Jackie 
and her family, and 
eventually it will be 
Addie's (the Carr's 
15-month-old grand-
daughter). I would 
like to keep it in the 
family,” Tom said.

Currently home 
to 85 horses, the Colorado Cattle 
Company keeps younger, work-
ing horses busy in the guest ring 
and the wranglers work with them 
weekly to keep them tame and 
trained.

Horses that are older and no 
longer able to work are kept in a 
special section at the ranch with a 
large area for walking and shelter. 
They are given special grains and 
medicines and they will continue 
to live on the ranch and be taken 
care of until their passing. The 

horse will then be 
placed in a special 
cemetery with name 
markers created by 
the family, complete 
with a beautiful 
bronze statue.

“The animals are 
treated like family 
here,” Jackie said. 
“They are here until 
the end. They are 
treated with respect. 

All of our animals are.” 
The ranch hosts visitors from 

all over the world. The ranch is 
home to 39 head of “play cattle” for 
guests to practice roping and team 

pinning.
In addition to the 

guest ranch herd, 
the family day herds 
approximately 400 
pair, which are not 
used at the guest 
ranch, for other 
ranchers.

Day herding 
includes a five-year 
contract for the daily 
care of cattle, includ-

ing feed, vaccinations, branding 
and castration, so guests can expe-
rience some of the care that goes 
into raising cattle – just another 
aspect of the cowboy life.

“The guests do 
not have to do any 
of these activities 
unless they want to, 
but we will let them 
experience what they 
want,” Darcy said, 
though branding 
only happens annu-
ally in May.

The family and 
their staff work on 
keeping the livestock 

healthy, as well as maintenance, 
upkeep and some painting during 
the winter months.

They average around 16 guests 
a week and prefer not to go over a 
20-person group. However, accord-

ing to Jackie, there was an excep-
tion made for a very special group.

“The group of 30 persons that 
we booked for this coming October, 
are spouses of fallen soldiers,” 
Tom said. “It's really pretty neat. 
They'll get everyone together for 
riding and to get away and they do 
grief counseling at 
the same time.” 

A large world map 
hangs just inside 
their doors, speck-
led with different 
colored push pins to 
mark where guests 
visit from. Currently 
34 national flags are 
displayed inside the 
indoor riding arena 
representing guests 
home countries as well.

“Last year, 68 percent of our cli-
ents came from somewhere besides 
the United States,” the Carrs 
said. “England is our number one. 
We also have people from Italy, 
Ireland, Saudi Arabia, Germany 
and other places.” 

Tom's favorite part of owning 
and running the Colorado Cattle 
Company is “seeing the fulfillment 
of a dream,” he said. 

“We are all about, 'This week 
you are a cowboy,'” Tom said.

Being a cowboy isn't the only 
dream fulfilled at the ranch. 

Because she loves 
the animals, the 
ranch also fulfills 
Darcy's dream.

“I'm an animal 
nut, so this is my 
dream come true,” 
she said.  

As one of two 
known working cat-
tle ranches that dou-
ble as a vacationing 
ranch, the Colorado 

Cattle Company stands apart by 
catering only to adults.

The Carrs, members of 
the National Dude Rancher's 
Association, provide a true escape 
for their guests.

“We are a jewel in the plains 
here,” Tom said.
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Wolf Auto Sidney
674 Glover Road | Sidney, NE 69162
308-203-1441 QL
308-254-3636

www.wolfauto.com

Nebraska, Wyoming & Colorado

Phone: (308) 254-5150
Email: info@dinklagefeedyards.com

Experience the Dinklage Difference

We offer a full line of 
high quality livestock equipment 

produced in Kimball County. 
Our product list includes:

Continuous Fence in 4-7 bar high
Portable panels
Panel trailers

Gates
Feed bunks
Windbreaks

Loading chutes
Sheep panels

For more information 
call Byron at 308-235-8536

www.facebook.com/3wlivestock
www.3wlivestock.com

“The most enjoyable part of the business is seeing our cattle work 
for our customers by helping them to be successful as well,” Royce 
said.

The only complaint the couple touted was at times fighting the 
elements of weather.

The McConnells have been married for 12 years and have four 
children who are very involved in the family ranching business in 
nearly every aspect.

“They’re involved in most aspects of the job, from getting the tags 
ready for the baby calves right down to recording the radio adver-
tisement for our bull sale. They love the ranch lifestyle as much as 

we do,” Lisa said. “They are absolutely involved.” 
The McConnells held a fall female sale in December of 2014, and 

sold more than 350 head, including 270 bred heifers, calving Feb. 
1 through April 1; and registered and commercial black Angus and 
black baldies.

The passion they have for the business can be seen in the success 
of their family, their ranch and their sales.

“We raise cattle because we have a passion for producing seed 
stock for today’s cattlemen in today’s environment,” Royce said. “We 
also raise our own feed for the cattle, in the way of hay, alfalfa and 
corn silage.”

Continued From Page 3 McConnells

Provided Photo
Cattle graze in the McConnell land near Dix.

Continued From Page 16 Colorado Cattle
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We can personalize anything from coffee cups to pocket knives 
and everything in between.  We also offer all kinds of awards 

from traditional to usable. No orders are too large or too 
small.  We offer wholesale and retail pricing.  We also have 
special deals for all your fundraising needs.  Check us out at 

www.facebook.com/aw.prairie.art.business.page 
or www.awlaserart.com

You can always call Amber at 308-235-8406

McConnells continue the family business

A
fter taking over 
the family busi-
ness, started in 
the 1950s by Royce 

McConnell's grandfa-
ther, young ranching 
couple Royce and Lisa 
McConnell and their 
extended family remain 
focused on producing 
Angus cattle.

Additionally, the 
owners and operators 
of  McConnell Angus 
of Dix focus on raising 
their families, growing 
feed, and holding cattle 
sales.

“We’ve been involved 
in the cattle industry 
all of our lives,” said 
Royce. “So that’s some-
where over 60 years of 
combined experience.”

They raise herd sires 
and breeding stock, 
running approximately 
400 to 425 fall calving 
cows annually on their 
ranch. 

Dawn FossanD
Western nebraska Observer

Continued on Page 4
Provided Photo

McConnell Angus began in the 1950s by Royce McConnell's grandfather. Royce and his wife, Lisa, now run the operation.

Nebraska and South Dakota
AG LAND

FOR SALE
5,052± Acres, Keya Paha County, Nebraska: Exceptional ranch available as a whole unit 
or in three tracts. Hard grass, meadows, creeks, ponds stocked with fish, and hunting. 
L-1500884 • Contact Robert Litz, Agent, at (402) 340-4952. 

3,907± Acres, Rock County, Nebraska: Excellent ranch is owner rated 325 cow year 
around ranch or is a great place to summer 550-plus cows. Features a full set of improve-
ments, meadows, and summer range. All in excellent shape! L-1500616 • Contact Dave 
Hickey, Agent, at (402) 340-4436.

460.8± Acres, Gregory County, South Dakota: Pasture • Recreation • Good Income! 
Deep timbered draws and a seasonal creek offer exceptional hunting opportunities. 
Rural water and pipeline to four separate cross-fenced pastures. L-1500862 • Contact 
Robert Litz, Agent, at (402) 340-4952 or Dave Hickey, Agent, at (402) 340-4436.

www.FarmersNational.com
Real Estate Sales • Auctions • Farm and Ranch Management • Appraisal 

Insurance • Consultation • Oil and Gas Management • Forest Resource Management 
National Hunting Leases • Lake Management • FNC Ag Stock

FOR AUCTION
Friday, February 12 | 160.19± Acres • Wagner, South Dakota: Excellent quality farm-
ground and grass, suitable for pasture or haying. L-1600206 • Contact Dave Hickey, 
Agent, at (402) 340-4436 or Troy Swee, AFM/Agent, at (605) 929-3039.

JD Maxson, Western Area Sales Manager
(308) 532-6813 • (308) 660-2100 • JMaxson@FarmersNational.com

To visit with your local FNC real estate professional, contact:

Schnell continues long line of family in agriculture

K
lent Schnell, a third generation cattle 
producer, has many things to be proud of. 
One of those things is producing the best 
food and fiber on earth.

Raised on the family cattle ranch west of 
Kimball, Schnell has always been exposed to the 
calf/cow and farming operation.

“After (college) graduation, I returned to the 
ranch,” he said. “My dad (Dave) and I bought out 
my uncle and grandpa, who no longer wanted to 
be involved in the operation.”

He now spends each day feeding, calving, pro-
cessing, sorting and checking water on the WJD 
Ranch and the Par Terre Ranch. 

WJD encompasses the farm and ranch ground, 
in addition to the farming operation, while Par 
Terre is mainly the cattle side of the Schnell 
family operation.

Par Terre began 13 years ago when the fam-
ily began holding an annual bull sale. Par Terre 
annually markets 30 to 35 Simm Angus and 
Maine Angus breeding age bulls and 20 to 25 
show steers and heifers. 

“Our bull customers are very good commercial 

cattlemen in the tri-state area,” he said. “We 
have marketed cattle in Nebraska, Colorado, 
Wyoming, Montana, South Dakota, North 
Dakota and Iowa. Every female on the ranch is 
artificially bred every spring and then turned 
out with our herd bulls to finish off the breeding 
season. I also custom A.I. (artificially insemi-
nate) many ranches' cattle in the area every 
spring.” 

Within the operation, the men run approxi-
mately 350 cows that calve in January and 
February each year and 80 that calve in August 
and September.

According to Schnell, they market 30 to 35 
bulls each year on their sale and also sell 20 
to 25 steers and heifers to area 4-H and FFA 
youth. The rest of the steers and heifers are fed 
in the family farming feedlot and are marketed 
throughout the fall and winter months.

He said most of their bull customers are locat-
ed in Nebraska and Wyoming, but many of their 
feeder cattle have been marketed in Nebraska, 
Iowa, Colorado and Kansas.

“We also have a fellow breeder located in 
Canada that we have purchased a couple of herd 
bulls from. We also market semen and embryos 

into many of these states as well,” he said.
Of all of the duties this cattle producer has, 

calving requires the most hands-on experience 
and the largest time commitment with the cat-
tle.

“We hire some help when it comes to brand-
ing and weaning time,” he said. “There are some 
days that extra help would be nice, but we man-
age to get everything done on time with the two 
of us.”   

He added that what he enjoys about the life-
style is spending time outdoors and not having a 
set eight hour day, but there is so much more to 
be proud of.

“So many people today do not realize where 
their food comes from,” Schnell said. “We, as 
American farmers/ranchers, produce the best 
food and fiber on this earth. If we don’t, many in 
this world will be dependent on foreign countries 
to produce their food.”

One of the most rewarding aspects of selling 
cattle for Schnell is seeing Par Terre breeding in 
his customers' own herds and having repeat buy-
ers year after year at the bull sale.

“Also, seeing a steer that you sold to a local 

Dawn FossanD
Western nebraska Observer

Continued on Page 19
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Your Premier Provider for 

BEEF FEEDS
Frenchman Valley’s Minerals are 

Formulated to Meet the 
Nutritional Needs for Your Cattle

Minerals   •   Creep Feed  •  Medicated Feeds
Pasture & Feedlot Supplements

Mike Isley, Livestock Consultant - (308) 235-5017

Kimball Office - (308) 235-4656 or 866-866-2218

CVF Frenchman Valley Coop
fvcoop.com Your Premier Service Provider

4-H or FFA member end up in the final drive at 
a local county fair is always rewarding,” he said. 
“4-H and FFA are the best programs for youth to 
stay connected to agriculture.”

Schnell feels fortunate to have been involved 
in the county/regional 4-H programs from age 8 
to 18, and said he enjoyed it while he was grow-
ing up. And for as long as he can remember, he 
has always wanted to be involved in the family 
ranching and farming operation.  

When asked what advice he would offer 
to youth interested in ranching and farming, 
Schnell said, “First, I was very fortunate to have 
the opportunity to come back and join my family 
on the family ranch. It would be very difficult to 
start a ranching/farming operation today with-
out the opportunity to join a family operation. If 
one is thinking about becoming involved in farm-
ing and ranching, I would try to start working 
for someone that is thinking about slowing down 
and maybe retiring in the near future and talk 
with them about maybe continuing their opera-
tion. Also, I would remind them that there are 
no set hours and some long days, but it is a very 
rewarding career. There are days that end up 
going in a different direction than you thought, 
but that is part of what makes this career so 
fun.”

Schnell said that he and his wife are happy 

that they have the opportunity to raise their 
daughters and son around livestock and to be 
able to teach them the value of hard work ethics, 
that they wouldn't get by living in town.

He would like to see their children, Kaitlynn, 
Kale and Kennedi, develop an interest in taking 
over the ranch someday, but he has not thought 
too far into the future yet.

“That is why we are firm believers in the 4-H 
and FFA programs,” he said. “I am still very 
involved with both programs and believe we 
need to get more youth involved in seeing where 
their food and fiber come from.”

Schnell said that he is very fortunate to have 
a wife and a mother who are both very support-
ive of their busy and time-consuming operations. 
While his wife, Sara, teaches elementary school 
in Pine Bluffs, Wyo., and his mother, Bev, is the 
administrator of the Kimball County Manor, 
they both help when needed.

“They both help out when tractors need moved 
to different fields, cooking branding meals, and 
setting up the meal and clerking the bull sale,” 
Schnell said. “They both also helped out tre-
mendously when we were showing cattle at the 
Black Hills Stock Show in Rapid City and at the 
National Western in Denver.”  

Schnell has much to be proud of: his family, 
their ranch and the life they have chosen.

“Where else do you get to see the sun rise and 
set everyday while working outside to produce 
food for this great country?”

Continued From Page 18 Schnell

Provided Photo
Kaitlynn, left, and Kale Schnell, right, with their dad, Klent.
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Nebraska’s Only Level II Trauma Center 
West of Kearney

• Air Link air ambulance service
• 24-hour medical and surgical services
• Two on-site neurosurgeons
• Specialized trauma surgeons
• Advanced imaging services including 

CT and MRI scanners

• 20-bed ICU prepared to handle the criti-
cally ill or injured

• On-site blood bank
• On-site laboratory
• 16-bed Acute Rehabilitation Unit with 

full on-site rehabilitation services

4021 Avenue B  l  Scottsbluff, Nebraska
RWHS.org  l  308.635.3711
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